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Low Interest Rates and Strong Buyer Demand 
Continue to Drive Markets into 2021

This year’s remarkable demand and strong recovery have been fueled by historic low interest rates and the heightened 
focus on “home” as a result of Covid lockdowns and temporary closings of work, school and entertainment places peo-
ple would otherwise be. While many have taken a hard financial hit, others have had a windfall of savings—they weren’t 
spending anything on travel, dining and lifestyle activities. The charts that follow illustrate market performance through 
the year. The first two pages focus on the under-$500k market (93% of total SEMI sales). The second two pages focus 
on the over-$500k luxury SEMI market. The combination of high demand, low rates and Covid has knocked much of 
the seasonality out of this year’s market. Despite the 55% decline in inventory compared to last December (35% for 
over-$500k listings), the market continues to roar and so long as inventory holds out, it won’t slow much as it heads 
into 2021.

Under $500k (93% of total sales)

• While Covid had little effect on buyer de-
mand, it delayed the arrival of new listings.  

• In mid-November the arrival of new listings 
caught up to last year’s pace because of the 
holiday drop in mid-November last year. 
There wasn’t a significant drop this year.  

• Covid has minimized seasonality this year. 
With the current high levels of demand, 
it’s still a great time for sellers to list. 
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Under $500k Showings

2019 2020  +/-

• Showing activity is a good indicator of 
demand. Despite this year’s tight inventory, 
monthly showings have been up 30% since 
June. That slipped to +18% in November. 

• The elevated number of showings 
continues despite less than half as many 
available listings, compared to last year.
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• Since the markets reopened in May, 
new pending sales have been outpacing 
last year’s levels by 35%.  

• Despite the two-month market shut-
down and inventory levels that are 
about half of what they were in 2019, 
under-$500k closed sales will wind up 
the year about even with last year. 

• YTD price per square foot is up 8%, but 
this chart above adds detail to the sto-
ry. Notice how stable the red $/SF bars 
have been since July compared to the 
blue bars of last year. Typically, price 
per square foot drops in the fourth 
quarter when there are fewer prime 
listings still available.  

• With strong demand, tight supply and 
fewer aging listings hanging around, 
expect values to hold steady through the 
next couple of months. Buyers will con-
tinue to fight over and pay a premium 
for move-in-ready homes. Despite the 
season, it’s still a great time to sell them.  
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2019 2020 +/-
YTD Units 52,424      51,416      -2%

YTD Vol (mil) 10,497$    11,086$    6%
Avg Price 200,237$  215,609$  8%
Avg $/SF 129$         137$         6%

Jan 1—Dec 13
 Under $500k YTD Summary

Under $500k (93% of total sales)
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Over $500k Showings

2019 2020  +/-

• Since June, upper-end listings have been 
getting to the market at a similar pace to 
last year —up a little in early summer, but 
down in August and September.  

• Notice how the blue line dropped in 
mid-November at the beginning of the 
holiday season.  

• Expect to see less seasonality as the mar-
ket moves into 2021.

• Despite high-end inventory being down 
35%, total showings continue to be up 
50%—available listings are shown about 
twice as often as a year ago.  

• As Covid has forced people to spend more 
time in their homes, and homes have 
become workplaces, expect to see more 
people looking to upgrade into bigger 
homes to accommodate both functions. 

• Expect unusually high levels of showing 
activity to continue through the winter. 
Cabin fever and travel limitations will have 
more buyers shopping through this winter.  

Over $500k (7% of total sales)
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• Although over-$500k sales are up 22%, 
YTD price per square foot is just even with 
last year. This chart helps to illustrate the 
path taken to get there. Values initially 
dropped with the arrival of the Pandemic  
in the spring. Values kicked back up and 
YOY numbers have been up 2% to 4% 
since September.  

• Prices vary by location and condition, but 
while luxury sales are way up, values will 
continue to have modest increases.  

• Condition is the key to creating value in 
the upper end market—detail, detail, detail. 

2019 2020 +/-
YTD Units 3,115        3,793        22%

YTD Vol (mil) 2,304$      2,782$      21%
Avg Price 739,702$  733,410$  -1%
Avg $/SF 212$         212$         0%

Jan 1—Dec 13
 Over $500k YTD Summary
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• Over-$500k properties will make up 
about 7% of this year’s sales—up from 
5.6% last year.  

• Since the market reopened in May, up-
per-end new pending sales have been 
up by 57%. 

• While year-end sales typically taper 
off, over-$500k sales continue to run 
strong—up 85% in the past month.

Over $500k (7% of total sales)
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